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More  than  40  EUREKA  countries

5

Full  members Associated  countries National  information  points International  cooperation



Over   
40  countries

CLUSTERS
784 projects

EUROSTARS
1199 projects

PRO-
FACTORY+

EUREKA
TOURISM

PLUS

E! SURF

EUROAGRI

EURIPIDES

CATRENE

ITEA 3
EUROGIA

2020

ACQUEAU

METALLURGY

EUREKA        instruments

NETWORK 
PROJECTS
4282 projects

UMBRELLAS
CLUSTERS
829 projects

EUROSTARS
1152 projects

EUREKA
TOURISM

PLUS

EUROAGRI

CELTIC
PLUS EURIPIDES

PENTA ITEA 3
EUROGIA

2020METALLURGY

E!nnoVest



©  EUREKA  Secretariat  2016

1985 2016

More  than  €38  billion  invested
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€38+
billion 6400+

projects

11600+
SMEs

3800+
Universities

4000+
Research
centres

7300+
Large

companies
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EUREKA’s new	
  
investment	
  readiness	
  programme

8

INVESTORSE!	
  SME



Supporting EUREKA countries
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E!nnoVest Programme
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Delivering SME growth & success stories
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Oscar	
  Chabrera

Christian	
  Vieider

Harri Hallila



Delivering SME growth & success stories
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Rune	
  Bjerkestrand
Piql

…	
  we	
  got	
  valuable	
  coaching	
  that	
  significantly	
  helped	
  to	
  improve	
  our	
  pitch.	
  
…events	
  were	
  very	
  good	
  opportunities	
  for	
  us	
  further	
  "sharpen"	
  our	
  
presentation	
  …we	
  made	
  relevant	
  and	
  good	
  contacts	
  that	
  hopefully	
  will	
  lead	
  
into	
  concrete	
  results	
  both	
  relative	
  to	
  business	
  opportunities	
  and	
  a	
  deal	
  
with	
  an	
  investor.	
  …



WHO do we TARGET

SMEs willing to raise private funding
in the next 5 years

Eureka	
  SMEs
Invited	
  SMEs	
  from:

- The Nordics: SE, FI, DK, NO 
- Portugal 
- Germany 
- Slovenia 

- Spain
- South Korea
- Switzerland



What are the challenges?
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Entrepreneur’s awareness
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available investment 
sources and options

VC

BA

Crowdfunding
EC/SMEI



…and the most suitable
is often limited!
• dependent on business strategy
• previous financing choices &future 

obligations impact investment 
readiness

• resources needed to secure finance 
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“Investability” of the projects

Often weak! 
• fail meet Investors 

criteria;
• few information and 

evidence;
• lack of scalability; …

Presentational failings 
can generate negative 
reaction, in spite of good 
concept!
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High demand for capital

Investors are very 
selective !
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Matchmaking specialised investors

is difficult,
especially at cross-
border level!
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Entrepreneurs

• Raise your knowledge 
– financing options available and most suitable sources 

for your business
– How you can benefit 

• Get investment-ready
– know the investors’ criteria
– improve your business proposal, learn and practice 

to pitch successfully to investors 
• Find investors
– meet and pitch to the right investors
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Visibility

Stand out
and get funded!
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Knowledge

Skills

Access to Market
Capital

Connections

Exposure

Value proposition



Process & Calendar
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Step	
  	
  6:	
  Investment	
  Fora
June	
  -­‐ December	
  2017

Step	
  5:	
  E!nnoVest Venture	
  Forum
18&19	
  May	
  2017

Step	
  4:	
  one2one	
  Mentoring	
  	
  	
  	
  	
  	
  
April-­‐ May	
  2017

Step	
  3:	
  Companies	
  selection
April	
  2017

Step	
  2:	
  Coaching	
  Academies
March	
  16,	
  27,	
  29	
  and	
  6	
  April

Step	
  1:	
  Live	
  Webinars
Feb	
  and	
  March



1 - Potential sources of investment
Feb  27, 1:00PM - 2:00PM CET
• Candace Johnson, President of EBAN
• Audra Shallal, Member of the Board at NFBAN (Nordic 

Female Business Angel Network)

2 - Planning the fundraising through an effective 
process
Mar  8, 2:00 pm - 3:00PM CET
• Antal Koralyi, Partner and Co-founder of Action Tribe
• Jaakko Salminen, Member of FIBAN (Finnish Business 

Angels Network)

3 - Communicate to investors (including 
presentations and negotiations)
Mar 14, 11:00AM - 12:00PM CET
• Jaroslav Luptak, Neulogy Ventures
• Amparo De San Jose, IESE BAN
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Step 1 - Investment readiness webinars



4 - Building your investment ready business 
plan and value proposition
Mar 10, 11:00 AM – 12:00 CET
• Frida Hedin, Connect South Sweden

5 - Sales and business development -
addressing scaling-up challenges
Feb 14, 2017, 11:00 AM - 12:00 PM CET
• Philip Diab, Serial entrepreneur known from TV 

shows in Sweden
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Step 1 - Investment readiness webinars
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1 Business	
  Academy	
  
with	
  a	
  main	
  focus	
  on	
  
business	
  development

4	
  COACHING	
  ACADEMIES

3	
  Investment	
  Academies	
  
with	
  a	
  main	
  focus	
  on	
  
presentation	
  to	
  investors

Step 2 - Coaching Academies



Step 2 – Coaching Academies
Highlights
• 1 day event
• 16 SMEs (Investment Acad.)
• 25 SMEs (Business Acad.)
• 6 to 8 coaches 

4 Onsite Academies
• Lund Business Academy, Mar 29
• Dresden Invest. Academy, Mar 16 
• Lisbon Invest. Academy, Mar 27 
• Ljubljana Invest. Academy April 6

Ø High demand – selection quality profiles & registration date
Ø 30 SMEs selected to attend the E!nnoVest Venture Forum
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Step 3 - Online qualification
Panel of experts rate your Company profile and presentation 
online.
Get specific feed-back and see how you compare to your peers 
on 6 criteria

Selection	
  
criteria

Business	
  
potential	
  

Team	
  
experience	
  

Product	
  
merit	
  

Competitive	
  
position	
  

Investment	
  
/partnering	
  
interest	
  

Project	
  profile	
  
quality	
  



Profile your company properly!
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Michael Ferguson
Gymetrics

Participating	
  in	
  the	
  Alpine	
  High-­‐Tech	
  Venture	
  Forum	
  was	
  a	
  valuable	
  
experience	
  in	
  many	
  respects.	
  Apart	
  from	
  the	
  visibility	
  it	
  provides,	
  the	
  pitch	
  
preparation	
  sessions	
  are	
  also	
  very	
  helpful…..	
  I	
  strongly	
  recommend	
  to	
  
all	
  fellow	
  entrepreneurs	
  participating	
  in	
  the	
  forum	
  to	
  pay	
  
careful	
  attention	
  to	
  the	
  profile	
  description	
  and	
  pitch	
  content	
  
when	
  applying.	
  This	
  can	
  make	
  a	
  real	
  difference	
  in	
  securing	
  the	
  
right	
  one-­‐to-­‐one	
  meetings	
  at	
  the	
  Venture	
  Forum.



Company profile
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Company profile
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Company profile
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Step 4 - One2one Mentoring
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• 35	
  Companies	
  (Germany,	
  Spain,	
  Portugal,	
  
Switzerland,	
  Sweden,	
  Norway,	
  Finland,	
  
Denmark,	
  South	
  Korea,	
  Slovenia)

• 4-­‐8	
  hours	
  mentoring	
  

• Focus on:
Value proposition
Customer segmentation
Busines model
Strategic partnering
Resourcing & Sales
Scaling-up
...



Step 5 E!nnoVest Venture Forum
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Highlights
• Forum May 19
• Dry-run clinics May 18
• 30 company presentations 
• 3 streams (ICT; Life sciences;  CT)
• >30 international investors
• Discussion panels on industry& 

technology trends 
• Pre-arranged One2One
• 6 Awarded companies

May	
  18&19,	
  2017	
  
Barcelona,	
  Spain



Presentation sessions

• Panel with 5 industry and investor experts 
• 8 mins presentation + 7 mins Q&A 
• 5-6 companies present 



Step 6 - Venture Forum events

• NVF Copenhagen, Nov 2017
• Cleantech Summit, Nov 2017
• EVS Dusseldorf,  Dec 2017
• …
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Step 6 - Other festivals

• Pioneers, 1&2 June, Vienna 
• Slush, Nov 30-Dec 1 Helsinki
• Websummit, 6-9 Nov Lisbon
• …
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How to register?
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www.eurekainnovest.eu



How to register?
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Use	
  reg.	
  code



Webinars
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Name	
  &	
  email



Academies
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Use	
  the	
  same	
  reg.	
  
code



Our Investor Networks
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Our Investor Networks
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BUSINESS ANGELS
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www.eurekainnovest.eu



THANK YOU
Presented by
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Teresa	
  Cunha
Senior	
  Advisor

Place	
  Flagey 7/7
1050	
  Brussels
teresa@techtour.com	
  

Ana	
  Tomasek
Strategic	
  Advisor

Rue	
  Neerveld 107
1200	
  Brusels
ana.tomasek@eurekanetwork.org




